As your go-to-market motions become more complex, the cost of misrouted objects in Salesforce
grows exponentially. Errors in routing—where leads, contacts, accounts, opportunities, or cases
are assigned to the wrong person or lost in the system—create friction across your revenue teams,
drain productivity, and erode ROI.

More importantly, routing failures result in poor buying experiences for your customers. In a com-
petitive landscape, speed and accuracy are not just advantages - they are mission critical.

LeanData Orchestration allows you to automate and scale any GTM motion by triggering the right
actions and workflows based on buying signals across the buyer lifecycle.

Speed with Accuracy Wins

A fast “speed to lead” is non-negotiable for converting prospects into customers. When leads
bounce between teams or sit idle in queues, your organization misses critical opportunities to
engage, and leaves revenue on the table.

LeanData Orchestration ensures every lead is intelligently directed to the most appropriate
person with precision and speed. By automating manual routing processes, you can eliminate
operational bottlenecks, prevent human error, and guarantee no lead is ever left behind.
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The Gold Standard for Routing in Salesforce

LeanData Orchestration provides the framework to orchestrate all the plays, people, and
processes needed to turn buyer signals into revenue. It empowers you to maximize the potential
of your demand generation efforts and create exceptional customer experiences.
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Speed to Lead: Instantly match, route, and act on inbound signals.

Account-Based Marketing: Connect every lead to the right account and owner.

Buying Groups: Identify and engage all stakeholders in the buying journey.

GET Visit LeanData.com to learn more about LeanData’s go-to-mar-
ket operations solutions for Matching, Routing, Scheduling and

STARTED Buying Groups, or visit us on
TODAY

LeanData helps B2B enterprises fuel efficient growth by aligning marketing, sales, and customer service execution with
the buyer journey. Our Intelligent GTM Orchestration platform acts as the connective tissue across the revenue lifecy-
cle, integrating and normalizing buyer data, automating signal-driven workflows, and delivering Al-powered insights.
The result is faster, cleaner execution and the ability to adapt GTM motions with agility without coding. More than 1,000
leading companies and a community of 5,000+ OpsStars rely on LeanData to achieve speed to lead, higher conversions,
accelerated pipeline, and predictable growth by turning buyer signals into coordinated action.
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