The Challenge

Gifting builds meaningful relationships and drives revenue, but manual execution slows teams down. For
revenue teams, where every moment counts, that friction quickly becomes a growth bottleneck.
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The Solution

LeanData’s Intelligent GTM Orchestration platform
helps companies turn buyer signals into coordinated
action across the revenue lifecycle. By integrating
and normalizing GTM data across systems, LeanData
surfaces the right signals and automatically
orchestrates the next best actions to move buyers
forward and improve the customer experience.

Through its integration with Sendoso, LeanData uses
contextual signals such as engagement, opportunity
size, and ICP fit to automatically route records to the
right rep and orchestrate personalized gifting (e.g.,
branded swag, eGifts, virtual experiences) at the
right moments across the buyer journey.

The LeanData + Sendoso integration helps teams
deliver more accurate, timely, and memorable
customer experiences while removing the manual
effort — so reps can stay focused on selling and
driving revenue.
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“It is about accuracy and
efficiency and making our top of
funnel as effective as possible. We
all know, if it takes you an hour
versus 5 minutes to follow up,

the one who follows up within 5
minutes is more likely to connect.
So it's efficiency and speed that
matter most, and we have that
now.”

Emily Ketchum
VP of Marketing Operations
Brandwatch
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Orchestrate Campaign Follow-Up

Automatically turn campaign engagement signals
into coordinated action. LeanData routes engaged
leads and contacts to the right rep and triggers Sen-
doso at the right moment, ensuring timely, relevant
follow-up without manual effort.

Activate Account-Based Engagement

LeanData matches leads to accounts, identifies key
buying group members, and orchestrates outbound
gifting based on account context and intent. The result
is coordinated, account-level engagement that sup-
ports ABM strategies at scale.

Strengthen Onboarding Across the
Buying Group

Create a consistent, high-impact onboarding expe-
rience by orchestrating gifting across every stake-
holder in the buying group. LeanData ensures the
right moments are recognized and acted on, help-
ing teams build trust, reinforce value, and support
long-term retention.

GET Visit LeanData.com to learn more about LeanData’s go-to-mar-
ket operations solutions for Matching, Routing, Scheduling and

STARTED Buying Groups, or visit us on
TODAY

LeanData helps B2B enterprises fuel efficient growth by aligning marketing, sales, and customer service execution with
the buyer journey. Our Intelligent GTM Orchestration platform acts as the connective tissue across the revenue lifecy-
cle, integrating and normalizing buyer data, automating signal-driven workflows, and delivering Al-powered insights.
The result is faster, cleaner execution and the ability to adapt GTM motions with agility without coding. More than 1,000
leading companies and a community of 5,000+ OpsStars rely on LeanData to achieve speed to lead, higher conversions,
accelerated pipeline, and predictable growth by turning buyer signals into coordinated action.
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