The Challenge

Today's RevOps leaders often struggle to align sales and marketing efforts, particularly when implementing
ABM strategies. Disconnected systems, fragmented data, and manual workflows create inefficiencies,
resulting in missed opportunities and slower lead response times. Teams often lack real-time visibility into
account activity and the ability to execute coordinated actions, leading to gaps in the customer experience.
Without an automated way to unify data, prioritize high-value accounts, and synchronize team efforts,
achieving efficient and scalable go-to-market execution becomes incredibly challenging. This misalignment
ultimately stifles revenue growth and undermines the success of ABM efforts.

The Solution

With LeanData + Demandbase integration, you no longer have to worry about data silos. Our platform
integrates and normalizes data from multiple systems, giving you a comprehensive view of the buyer journey.
This allows for better alignment across teams and ensures that everyone is working off the same set of
accurate data.

The LeanData + Demandbase integration makes it easier than ever to:

/ Orchestrate Demandbase actions directly &/ Eliminate manual imports with instant
inside LeanData flows - Execute ABM plays CRM » Demandbase sync — Maintain data
seamlessly within your existing GTM consistency across platforms without manual
orchestration workflows intervention

\/ Automate ABM plays the moment records \/ Keep sales + marketing engagement
are routed and assigned - Trigger targeted aligned in real time - Ensure coordinated
account-based actions instantly as leads flow responses across teams based on unified
through your system buyer signals

By integrating data and processes between Demandbase and your CRM, LeanData empowers you to
streamline and enhance your go-to-market strategies with a unified, data-driven approach. With this
integration, you can gain full visibility into account activity in real-time, enabling you to make informed
decisions and take coordinated actions across teams.
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How It Works

The LeanData + Demandbase integration features a new Demandbase Send Data Action Node in LeanData's
FlowBuilder. This node is designed to facilitate the transfer of data—such as Account, Contact, or Opportunity
information—from your FlowBuilder graph directly to your Demandbase instance by connecting to the
Demandbase Import API.

HOW THE ASYNCHRONOUS PROCESS WORKS
The data submission follows a fast, "fire-and-forget" model, ensuring your routing flow continues without
delay while Demandbase handles the processing. This occurs automatically behind the scenes in two steps:

1. Create Import Job: LeanData initiates an import job within Demandbase.
2. Submit Import Data: LeanData then sends the configured data to that newly created job.

Trigger the Right
Selling Activities

Why This Integration Transforms Your GTM Execution

All records are processed asynchronously in Demandbase.

Drive Demand Align Account
Across Accounts Level Signals

The Action Node integration represents more than connectivity—it's intelligent orchestration that aligns your
GTM execution with the buyer journey. When account signals trigger in Demandbase, your entire revenue
team can respond with precision through automated LeanData flows.

This integration delivers the connective tissue your GTM strategy needs, ensuring every buyer signal translates
into coordinated action across marketing, sales, and customer service teams.

Discover how this integration helps you act faster on buyer intent and win more deals.

GE Visit LeanData.com to learn more about LeanData's

go-to-market operations solutions for Matching, Routing

STARTED and Engagement, or visit us on
TODAY

Today's growth leaders power their B2B selling with LeanData, the gold standard in modern revenue orchestration and an
essential element of the modern RevTech stack. The LeanData Revenue Orchestration Platform, powered by No-Code
Automation, simplifies and accelerates coordination of all the plays, people and processes needed to transform buying
signals into buying decisions. LeanData is inspiring a global movement among its 1,000+ customers and community of
5,000+ OpsStars worldwide, empowering them with revenue operations excellence that translates into compelling buyer
experiences and competitive advantage. Join the movement!
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